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Guiding your 
purchase

When we work together on your home-buying journey, 
my goal is for you to stay informed, be confident and 
have some fun along the way. I’ll listen attentively to your 
wants and needs so I can help you find the home that not 
only matches your lifestyle and investment goals but also 
feels right. I want you to arrive at your new home feeling 
successful, hopeful, and happy. 

Advising you before the transaction, I’ll make sure you 
understand all the terms, processes and documents 
involved. I’ll provide real-time market data and helpful 
information so you can make informed decisions. You can 
be confident you have a skilled negotiator working on your 
behalf and assured that all action items and communications 
are being handled thoughtfully and professionally. 

DECIDING TO BUY A HOME IS A BIG STEP.  
HERE ARE SOME OF THE SERVICES I PROVIDE:

Share actionable market intelligence 

Focus your home search

Explain contracts and documents

Refer you to a respected lender 

Provide resources for a bridge loan or making a cash offer

Preview and tour homes

Refer you to an inspector and attend inspections 

Write an intelligent offer that can win

Negotiate purchase terms and timetables

Coordinate the many moving parts of the transaction  
all the way through closing

Answer all of your real estate questions
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Start touring

SETTING UP A SUCCESSFUL SEARCH

Once you’ve determined your budget and we have 
an idea of what you’re looking for, we’ll start touring 
listings. This process will help you get a sense of what 
you can expect from different types of homes, your 
price point and the vibe of various neighborhoods.  
It will also help me get a better sense of your wants 
and needs in order to continue refining our search. 

While the market may be more competitive at certain 
times, I want you to feel comfortable with every 
decision you make. There is no right or wrong number 
of listings to view, nor is there a specific timeline you 
have to stick to during the search. To help you be 
confident in your selection, I’ll lay out the pros and 
cons of each contending property. My advice will 
always be honest and backed up by relevant data.

QUESTIONS TO ASK YOURSELF BEFORE YOU 
START LOOKING:

 — How long do you see yourself living in your home?

 — What features are most important to you in a home?

 — What neighborhoods and home styles within your 
budget attract you the most?

 — What is your commute tolerance?

 — Do you have any specific lifestyle factors that your 
home must accommodate now?

 — Considering any family or roommates, is your 
household likely to stay the same size? 

If you haven’t found it yet, keep looking. As with all matters 
of the heart, you’ll know when you find it.”

STEVE JOBS 
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Putting 
together 
your offer

Before writing your first offer on a home, I’ll guide  
you through its various components, including the 
Purchase and Sale Agreement, state-required forms,  
all contingencies, and what you’ll need to prepare  
to back up an offer financially. 

PREPARING THE OFFER

When you’re ready to make an offer on a specific 
property, I will: 

 — Perform a market analysis to show how the  
home compares in value to recent listings 
and sales

 — Work with you to devise a comprehensive 
strategy for your offer

 — Tailor your offer to your comfort level and to 
the unique circumstances of the listing

PRESENTING YOUR OFFER TO THE SELLER

Once we’ve written up the Purchase and Sale 
Agreement and all associated forms, I will: 

 — Call the seller’s agent to inform them that your 
offer is coming via email

 — Tell them a little about you and briefly preview 
the offer

 — Follow up to confirm they received your offer

SECURING YOUR INTEREST WITH A DEPOSIT

Earnest money is a “good faith” deposit submitted 
with your offer that shows the seller you are serious 
about purchasing their home. 

 — The amount of earnest money and the terms 
surrounding it can make a difference in how 
attractive the seller finds your offer. 

 — In a traditional real estate market, it’s rare for a 
buyer to lose the earnest money. If the buyer 
willfully decides, however, that they no longer 
want to buy the house and has no legal reason for 
rescinding their offer, then the seller has the right to 
retain the earnest money.

 — In a very competitive market such as ours, 
earnest money can convey the seriousness of 
your commitment to purchasing the property. For 
example, you may authorize that your earnest 
money be converted into a non-refundable 
deposit. This signals to the seller that you are all in 
and willing to risk your deposit in order to secure 
the purchase.
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Buyers choosing Windermere increase their odds of 
succeeding in a competitive market because:

 — Windermere brokers receive extensive training 
on how to (a) craft the most competitive offer for 
their buyer, and (b) position it to have the greatest 
appeal to the seller.

 — Windermere brokers adjust their negotiating 
techniques based on real-time market conditions.

 — A market-wide survey of Northwest MLS agents 
indicated that they are more confident about 
completing transactions with Windermere brokers 
than with brokers from any other firm.

WINDERMERE

COMPASS

KELLER WILLIAMS

REDFIN

JOHN L. SCOTT

SKYLINE PROPERTIES

COLDWELL BANKER

RE/MAX

10%

22%

7%

7%

6%

5%

6%

4%

IN A COMPETITIVE MARKET, WINDERMERE GIVES 
BUYERS THE EDGE 

SHARE OF WINNING BUYERS WHEN COMPETING 
AGAINST MULTIPLE OFFERS**

Why 
Windermere

Windermere’s extensive network allows me to 
collaborate with the region’s largest cohort of listing 
brokers so you never miss out on new inventory. 

 — Windermere typically has the most listings in 
the market at any given time. This is meaningful 
because with inventory so tight in our region, 
my network access to the most resale and new 
construction listings is a big advantage.

 — My relationships with Windermere listing brokers 
serve to ease the communication, flow and vibe of 
transactions that otherwise could be taxing.

*Source: Trendgraphix. Data reflects dollar volume of King County homes and condos sold over a recent 12-month period.
**Multiple offers are factored based on home sales that close above list price. Market share data reflects sales of Seattle
and Eastside single family homes over a recent 12-month period. Information gathered from but not verified by NWMLS.

WINDERMERE SELLS MORE KING COUNTY HOMES 
AND CONDOS*

WINDERMERE

JOHN L. SCOTT

KELLER WILLIAMS

COMPASS

REDFIN

COLDWELL BANKER

9%

20%

8%

7%

6%

5%

$18B
WINDERMERE’S ANNUAL PROPERTY 

SALES IN KING COUNTY*



Felix has helped hundreds of families and individuals throughout Greater Seattle and Eastside 
in all aspects of Real Estate,including buying, selling, investment, remodels, new construction/
development, equestrian properties, land acquisition, property management and any other  
facet within the industry. With 7 years’ experience in the industry and 15 years in corporate 
finance, marketing, analytics and consulting, he uses his strengths and diverse experience to 
go above and beyond expectations and ensure his clients deserve the best representation and 
guidance.

Felix uses a personalized approach, as each of my client’s needs are unique and cater to  
ensure they have the best customer service possible. His clients work in a variety of industries 
and companies such as Amazon, Microsoft, Expedia, Phillips, Starbucks, Costco, T-Mobile,  
Google, Facebook, Twitter, Alaska Airlines, Boeing, Nordstrom and many more, as our  
economically robust region is home to some of the most successful companies on the planet. 
My greatest asset is that I enjoy working with a diverse group of people (both local and global) 
and help guide them to finding the most suitable properties. 

Felix@windermere.com
206-485-0355

FELIXSEATTLEHOMES.COM

WRE/Bellevue Commons, Inc.  I  100 116th Ave SE, Bellevue WA 98004



40+ families and individuals
helped per year.

H I G H L I G H T S

Sold over $200M in real estate over
the last 7 years with prices from
$300,000 to $4,500,000

STATISTICS

HOMES SOLD IN THE GREATER
SEATTLE AREA IN THE LAST 3 YEARS

A R E A S  O F  S E R V I C E
Bellevue
Medina
Clyde Hill
Yarrow Point
Kirkland
Issaquah
Redmond
Woodinville
Sammamish
Mercer Island
Newcastle
Renton
Fall City
Preston
Maple Valley

Seattle
Shoreline
Bothell
Mill Creek
Lynnwood
Edmonds
Mukilteo
Kenmore
Duvall
Carnation
Snoqualmie
North Bend
Snohomish
Monroe
Lake Stevens



CLIENT 
TESTIMONIALS

"I bought and sold my house with Felix. Super consistent, knowledgable and
PATIENT. He is very thorough in everything he does. The best part is works
extremely hard to get us the best deal. He not only helped us navigate the

convoluted real estate contracts and processes, but he is a strong
negotiator...which is super rare to find a broker that cares enough to go the

extra mile. I HIGHLY RECOMMEND Felix as your listing agent or buying agent."

"I came to Felix at crunchtime with a complicated home sale that needed to
happen on a tight timeline. Other realtors had told me it couldn't be done.

But Felix was confident he could make it happen and he did! He is
motivated, creative, very knowledgeable, and has the drive to make things

happen. His "can-do" attitude and professionalism have made him my
realtor for life. If you want the best in the business, call Felix."

"We contacted Felix to assist us in the sale of a rental home in the Seattle
region. The rental home required significant remodeling before being put on

the market because it had been leased for nearly 30 years. Felix was in
charge of updating the house because I live in Florida. He hired the team,

decided what needed to be changed, and made sure everything was finished
quickly. He really works miracles. The house was quickly sold after he and

his staff quickly turned things around. Along the journey, he kept us
updated, and all of his advice was right on. He went above and beyond and

was the ideal choice. I would highly recommend Felix!"

"Felix is an all-star. He always went above and beyond to make sure that
I got the best deal, and that I knew what was happening at every step of

the way. As a first time home buyer/seller, Felix was a dream to work
with, and always answered all of my questions. I felt lucky to have

worked with him - highly recommend!"

See more of Felix's reviews!

- Greg T.

- Jason W.

- Vicky S.

- Maggie H.
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